
Wealth
Step 1 - Set a goal
Set up a time with your upline sponsor to set some exciting goals for your first month in the busi-
ness, your first 90 days in the business and where you want to be by the next TDGN event.

Step 2 - Create a prospect list
First, write an active names list from your phone contacts, social media etc. Be sure not to disqual-
ify anyone. You never know who might be waiting for something like this to change their life.

PRODUCTS  Think of people who need the products; people who are health conscious, in 
health or fitness related industries or lead an active lifestyle, and those who are looking to 
improve their health and fitness.

business  Think of people who need the business, individuals you know who are driven, 
ambitious, and hungry for change in their work or financial situation. And think of those 
who might bring some skills to the table, a respected network, or experience in business/
sales or management settings. Again, be sure not to discount anyone from your list. You 
never know where any one conversation might take your business.

Lastly, this list needs to remain active by adding names to it every day. It should grow as you grow 
in your awareness of all the opportunity around you to impact someone else’s life. Below are some 
memory joggers to help you get started on this list right now.

Memory Jogger List:

Broad Category: 
Think first of family and friends...those you care about most before you take this to everyone else...
then entrepreneur or business-minded people...people who lead an active lifestyle or might be in 
the health and fitness industry.

Family, Entrepreneurs, Friends, Health/Fitness & Active Lifestyle

A.

B.



Parents

Siblings

Uncles

Aunts

Cousins

In-Laws

Nieces

Nephews

Best Man in your wedding

Maid of Honor in your wedding

Wedding photographer

Attorney

Accountant

Pharmacist

Pediatrician

Family Doctor

Dentist

Dental Hygienist

Optometrist

Chiropractor

Massage Therapist

Pastor/Minister

Friends at Church

Children’s Coaches

Children’s Teachers

Mail Carrier

Co-Workers

Former Co-Workers

Hair Stylist

Barber

Bus Driver

Social Worker

Realtor

Interior Decorator

Salesperson

Mechanic

Flight Attendant

Bank Teller

Seamstress

Teachers

Former Schoolmates

Political Club Members

Church Group Members

PTA President

Former Sports Coaches/Teachers

People on your Christmas/Holiday Card List

Home Appraiser/Inspector

Babysitter

Consultant

Investor

Sales Representative

Aerobics/Gym Instructor

Bookkeeper

Tax Consultant

Piano/Voice Instructor

Veterinarian

Club Members

Golf Course Colleagues

Librarian

Restaurant Hosts/Servers

Former Classmates (High School and College)

Former Teachers/Professors

Volunteer Groups



Start Your List

              Solution: 
Name     Phone   Product/business     Pique  Pass  Plug   Notes

1. _________________   ____________________   ___________________                   ___________________

2. _________________   ____________________   ___________________                   ___________________

3. _________________   ____________________   ___________________                   ___________________

4. _________________   ____________________   ___________________                   ___________________

5. _________________   ____________________   ___________________                   ___________________

6. _________________   ____________________   ___________________                   ___________________

7. _________________   ____________________   ___________________                   ___________________

8. _________________   ____________________   ___________________                   ___________________

9. _________________   ____________________   ___________________                   ___________________

10. _________________   ____________________   ___________________                   ___________________

11. _________________   ____________________   ___________________                   ___________________

12. _________________   ____________________   ___________________                   ___________________

13. _________________   ____________________   ___________________                   ___________________

14. _________________   ____________________   ___________________                   ___________________

15. _________________   ____________________   ___________________                   ___________________

16. _________________   ____________________   ___________________                   ___________________

17. _________________   ____________________   ___________________                   ___________________

18. _________________   ____________________   ___________________                   ___________________

19. _________________   ____________________   ___________________                   ___________________

20. _________________   ____________________   ___________________                   ___________________

21. _________________   ____________________   ___________________                   ___________________

22. _________________   ____________________   ___________________                   ___________________

23. _________________   ____________________   ___________________                   ___________________

24. _________________   ____________________   ___________________                   ___________________

25. _________________   ____________________   ___________________                   ___________________

26. _________________   ____________________   ___________________                   ___________________

27. _________________   ____________________   ___________________                   ___________________

28. _________________   ____________________   ___________________                   ___________________

29. _________________   ____________________   ___________________                   ___________________

30. _________________   ____________________   ___________________                   ___________________



Step 3: Create Your Story
(This is your 60-90 second pitch designed to pique others’ interest with the solution we have.)

Your story is what will give you confidence in sharing what this vehicle or these products can do 
for people...piquing their interest as they think about their own situation and what they would like 
to change. You want to keep it simple and break it down into 4 parts.

1. Your background – Brief overview of your work, family etc.

2. The problem/bad thing about your background – What would you like to change about your 
situation e.g. money, time, freedom, flexibility, or health concerns).

3. The solution – What you have found as the solution to the problem e.g. business, mentorship, 
product.

4. Results or feelings about the future – Results you have seen so far OR why you are excited 
about the future.

Here is an example for you to start putting your story together today! Remember, it must be  
exciting, emotional, and relatable to a majority... something that will encourage the person  
listening to think about what they might like to change and excited to ask you how you did it!

  Yellow = Background         Blue = Frustrating situation or ambition
  Grey = Solution          Green = Feelings for future

My name is ________________________ and like a lot of hockey players, I was born in Canada. 
Honestly though, I can’t say that I really knew what I wanted to do for a career but I did know 
that I wanted to travel and do something that would be of service to others.  Hockey was a great 
vehicle to travel and after that, law enforcement seemed to be a great way to provide service to 
others. However, I realized that just as I had not been passionate about hockey...only the travel 
aspect of it...I wasn’t passionate about policing either. I don’t know if you’ve thought about how 
you ended up in the job you’re presently in...but without a specific direction, I had a series of part-
time jobs and businesses that financially didn’t cut it. I knew how I wanted to live.  I just didn’t 
know how to connect the dots from where I was to where I wanted to go...maybe that’s you! I was 
tired of scraping by. I didn’t think we were put on this earth to just go to work and pay bills. I was 
unwilling to accept that as life. I wanted more. I wanted to make something of myself. I wanted 
to travel and work from anywhere in the world...to choose when I worked and who I worked 
with, to help people and really be in control of not just my income, but my life.

I realized if I wanted different results, I was going to have to do something different and when 
I was contemplating what I should do...I met someone who introduced me to Bob and Linda 
Proctor. You may have heard of Bob, from the movie, “The Secret”. Bob helped me really get 
focused on what I wanted and Linda worked with me on a vehicle that could take me there. 
When asked if I would like to work with them, it was a no-brainer. Now, instead of feeling lost, I see 
life as an adventure. I am really excited to share what I’ve found to help people like me who really 
do want to take control of their life.



My Story

My Background:

My Frustration or Ambition:

My Solution:

Feelings for Future:


